
Offer: Submit your offer and get
support negotiating counter-
offers, setting a strong expiry
deadline, and responding
confidently under pressure.

Accepted

Research: Create a value-range
spreadsheet to compare recent sales
(“comps”) and set a smart offer range
based on market evidence.

See our example here: Click here.

Conditions: Choose offer
conditions (finance, LIM,
building, due diligence).

Further info can be found
here.

Deadline: Set an
expiry/deadline timer

Letter: Add a personal touch. Write a
friendly offer letter to sellers to build
emotional connection and stand out
in a competitive market.

Use our template: Letter to Sellers -
Buyer Introduction

Watch this

Rejected

Offer Accepted 

Proceed to
Potential
Homes  &
Progress

Back to the
Beginning

 (Prep for the
Climb / Base
Camp)

Prep for the Climb —
Pre‑Offer Assistance
Guides and Checklists for This Stage:

5‑Step Buying Process on Making Your First Offer

Open Home Checklist

How to Make an Offer on Your First Property

Risk of over‑paying / weak conditions

P. 1. 

https://drive.google.com/file/d/1Qw3tId3vbEJ3JhBHk-piVwBfkuwma2il/view
https://drive.google.com/file/d/1nVEN2lt25BykfXV9ajyZbslQ1mvDFtAv/view
https://drive.google.com/file/d/1nVEN2lt25BykfXV9ajyZbslQ1mvDFtAv/view
https://docs.google.com/document/d/1PzmZ8j3B6ghbDoqOCWAnK4QaS-TzcxbPomOdFkVplHY/edit?tab=t.0
https://docs.google.com/document/d/1PzmZ8j3B6ghbDoqOCWAnK4QaS-TzcxbPomOdFkVplHY/edit?tab=t.0
https://drive.google.com/file/d/1uWREPqrpO7He69rfwbj5SwOmGqFkXS9k/view?usp=drive_link
https://tools.housemelegal.co.nz/library/checklists/open-home-inspection.pdf
https://drive.google.com/file/d/1Ctu1nC95nxpWKuiPmiFP7_YxSQa9XD3t/view?usp=drive_link

