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Guides and Checklists for This Stage:

& How to Make an Offer on Your First Property

2 Open Home Checklist X
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Offer: Submit your offer and get
support negotiating counter-

e . £ > offers, setting a strong expiry
Conditions: Choose offer deadline, and respbnding

conditions (finance, LIM, confidently under pressure.
building, due diligence).
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Letter: Add a personal touch. Write a
friendly offer letter to sellers to build
emotional connection and stand out
in a competitive market.

Yl
“ Further info can be found
] here.
Research: Create a value-range
spreadsheet to compare recent sales
(“comps”) and set a smart offer range
based on market evidence.

Use our template: Letter to Sellers -
Buyer Introduction

See our example here: Click here.
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https://tools.housemelegal.co.nz/library/checklists/open-home-inspection.pdf
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